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SureTec Increases Capacity - Expands Limits with Select Accounts
Houston, Texas - Aug. 9, 2011 - SureTec is pleased to announce SureTec Select.
Our professional producers have wanted SureTec to expand our underwriting capacity. For years, we have continued to see some of our best accounts “graduate” from SureTec. Our balance sheet has grown significantly over the years, while our target risk profile has remained constant. Our focus is now expanding to allow us to be a market of choice for our best accounts that otherwise would have outgrown our limits. With the strong support of our reinsurers, we have renewed our five year excess of loss program and added a new quota share reinsurance cover that supports our increased capacity. For our existing accounts, accounts that previously outgrew us, and for high quality accounts we know well, we will now have the capacity to handle their larger bond needs. Growth in the construction industry is a challenge these days, but we are positioning for the next five years. We expect the new capacity will be welcomed by our producers and those contractors deserving of higher limits.

SureTec Select will also allow us to be more competitive with a select group of agents who will be producing our highest quality accounts. With the declines in construction volume, our professional producers need innovation that focuses on their needs. We will be competitive.
Our Treasury Limit has grown significantly over the years and, when needed, Argonaut Insurance Company (“Argo”) has provided co-surety. As SureTec Select begins writing larger accounts, a strong relationship with a large, well rated company becomes even more important. We have strengthened that relationship with Argo Group US, who today announced it made a strategic investment in SureTec.  SureTec’s ownership will now be approximately 10% SureTec Partners (key employees/directors); 20% Argo and 70% John Knox, Jr.  SureTec and Argo’s management teams have had excellent business relations dating back to the 80’s. This transaction felt more like old friends coming together. 
SureTec Select will first be implemented with our core business in Texas. We will focus on the unique needs of our Texas producers as we find ways to enhance profitability and competitive advantage for both SureTec and those agents. We are not abandoning our core strength and market focus. SureTec will always be the market that will “Find a Responsible Way to say Yes.”  SureTec Select is an enhancement to what we already do well. 

Contact:
John Knox, Jr.
jknox@suretec.com
(713) 683-1471

###
[image: image1.png]